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This second edition launches at a time when the market has seen a shift and faced some
new challenges. We came into the quarter with an interest rate of 4.25% which was an
T-year high, and we’ve had several increases since then. At the time of writing this, the
average two-year fixed-rate residential mortgage has reached 6.63%*. We also saw the
first monthly drop in asking prices this year in June, with the average new seller asking
price now £372,812".

10 Consumer Viewpoint

Due to the change in mortgage affordability impacting buying power, a focus for agents
everywhere has been working to secure strong, yet realistic sale prices for their listings, as
well as commitment from sale-ready buyers.

Auction really comes into its own in more challenging marketplaces like we're experiencing
now, with its speed and security helping to push through sales for the serious buyers and
sellers who are still in the market and looking to transact. So I'm pleased to report that
we've seen another quarter of sales growth — our highest selling quarter since the business
began, helping our Partner Agents to sell over 2,300 properties across the UK.

In Q2 our Partner Agent Network also grew and we’re now working with over 6,000
Estate Agency branches. The majority of which are using our auction service to offer an
alternative method of sale to their clients — supporting them through any kind of market.

UK’s market-leading
residential auctioneer

Read on for our look back at April through to June 2023, as well as my predictions for Q3.

Over 6,000 Partner
Agents in the
iamproperty network

*Data from Moneyfactscompare.co.uk.
“Rightmove’s June House Price Index.
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Q2 AT

AUCTION

Auction transactions continue to
grow despite market challenges.

Rising interest rates impacting
mortgage affordability during the last
quarter saw less discretionary sellers
come to the market. In a market with
a higher proportion of serious sellers
who don’t just want to move but need
to, auction thrives, making Q2 our
highest selling quarter to date.

In markets like this with heightened
uncertainty, the speed and security
auction offers comes through for
vendors and agents. Despite the
wider market outlook, auction
sales have continued fo grow.

The number of properties sold
reached record figures and
increased by 32% compared to
Q2 last year, fuelling Capital Value
growth of 24%. All supporting our
Partner Agents with over £8m

in fees paid — up by 26%, and
7-day payments protecting their
revenue streams. Looking at the
wider auction market, in April and
May there were 4,272 auction
sales as reported by EIG**.

Although sales grew, the volume of
viewings and bids dipped slightly
compared fo this time last year

and Q1 of this year, in line with less
but more serious people in the
market. Our data also shows that
there were slightly less mortgage
purchasers in Q2. Our average
completion timeframe fell to just 54
days in June, and when compared
with average Private Treaty
timescales of 132 days* over the
last 12-months, that is less than half
the time — another positive for the
many vendors in foday’s economic
climate relying on auction’s speed.

Compared to Q1, sales have
steadily increased (up from 2,252),
with fees paid o our Partner Agents
also increasing (up from £7.8m). In
Q3 we expect o see these trends
continue, with auction delivering
results when they’re needed most
for both vendors and agents.

*Home buying and selling data from Landmark Group Insight.

**Data from Essential Information Group.
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Number of Properties Sold

1,779

Q2 2022

32% Increase

2,354

__\

Q22023

42,563

Property Viewings

Fees paid to Partner Agents

Q22022

Bids Placed

£8.2m

Q22023

26%
Increase

£8.2m

Fees paid to
Partner Age!

£119,955

‘ Partner Agent
rewards

1,892

Completions

3,474

Auction Packs

completed '

Worth of Property Sold
(Capital Value)

Q2 2022

Q22023

24% Increase




REGIONAL SUCCESS
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THE POWER - = | Jamie’s predictions for Q3

OF AUCTION pl—

Auction continues to give agenis the power when it : : : ~ Over the last quarter we've seen a slight reduction in
A A - A HPH i " mortgage purchasers on auction fransactions and
comes to winning instructions, building new revenue | | ! glight increase in cash buyers, This docc i EE
streams and profecﬁng their sales pipe"ne_ A i 2 a surprise in line with the recent interest rate rises.
= B N | expect this to follow into Q3 as the dust settles

but we could see a shift further down the line.

Agents across the UK have worked hard to
retain strong auction sales in Q2, relying on
auction to navigate them through the current
market. We expect to see a similar market
Jpe continue into the next quarter.
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So far this year we’'ve not seen a real change in
instruction type, but as we look at the broader
market for the rest of the year, | do anticipate
that we'll see a reduction in discretionary
sellers — people who are testing the market.
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! or auction hold strong, supporting serious
S. Pe"y Real, Colne _ " sellers with quick and secure transactions.

3. Simon Blyth, Wakefield ] ~xxmy . .
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ONSUMER VIEWPOINT
- .
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Consumers
reached
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In our Q1 Index we reported transformational
demand from consumers for auction, and
the same remains coming out of Q2.

19,00

Campaign landing

/
page visifs / 51%

!

|

b

of consumers
recommended for auction

Rightmove au

S

I NERTRSEES

Even before the market was hit with increased mortgage rates impacting buying power,
consumers have never been more open to auction as an alternative method of buying
and selling, creating opportunities for agents who offer it. Google search mirrors this with

search for the Modern Method of Auction increasing by 90% over the last two years. property deta s £

To support this, we launched a direct-to-consumer campaign in Q1 to build mass click ""o“'ghs )

awareness of auction and drive more direct leads to our Partner Agents. Leading with “~

social media and Rightmove advertising, we've reached over 1 million consumers over the 37m .

last few months, with 51% of those who went on to complete our circumstance checker 90 O/ . P -
questionnaire being recommended for auction. The findings from the questionnaire ( b,

19% Increase

demonstrate how auction is stepping up to support vendors with what’s most important
to them, even in the current market. Getting a maximum sale price ranked highest with the
maijority, followed by speed of sale then security / buyer commitment — all being the key
challenges the market is currently facing, which auction is helping vendors to navigate.

Consumer search
for MMoA up 90%

Q2 2022 Q2 2023

Campaign content including social media assets are still available for
agents to use on their own social media channels, helping you to promote
your auction service. If you're new to the campaign or just want some
fresh content, you can download the campaign pack here:

N
IMMNNMEENIN

Most important thing to consumers when sellin

24L% —
i \—40%

- Sale price
36% —\

Speed of sale

Download here TH E
POWER OF ¢
AUCTION °

Auction is the 'Rightmove' ®

for consumers o
o °
Auction activity is growing across the board, with Rightmove

data comparing Q2 2022/23 showing strong demand
and sales activity which mirrors what we're seeing.

In Q2, the portal listed 26,316 properties for sale via auction, which
is up by 34% on the same quarter last year. There were over 41
million click throughs to the full details of auction property listings,
up from 37 million in Q2 of 2022. Sales agreed on auction properties
increased by 19% vs the same quarter last year. All reflecting the
growth in awareness and appetite for auction across the UK.
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https://iamproperty.com/power-of-auction/

o

ACCELERATING
AGENT SUCCESS




